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Networking for Success: Attitude, Approach, and Communication
Strategies

Article

As a professional in today’s fast-paced, competitive environment, networking is a must to thrive in
your career. In fact, the ability to network is considered one of the top skills that employers are
looking for. However, networking is not just about handing out business cards or mingling with
executives. It is about connecting with people in a genuine and meaningful way that can lead to
mutual benefits. In this article, we will discuss the attitude, approach and communication
strategies necessary for effective networking.

Attitude

The first step towards successful networking is having the right attitude. You should approach
networking not just as a means to get ahead, but also as an opportunity to learn from others and
build relationships that can last for years. Be open-minded, respect other people’s ideas, and show
genuine interest in their experiences. Avoid being pushy, arrogant, or only interested in what they
can do for you. Remember, networking is a two-way street.

Approach

Once you have the right attitude, the next step is to approach networking strategically. Before
attending a networking event or reaching out to someone, do your research. Find out as much as
possible about the person or organization you wish to connect with. This can help you identify
common interests, points of contact or conversation starters that can help break the ice. Be clear
about what you want to achieve and prepare your elevator pitch. This is a concise introduction
that summarizes your professional expertise, accomplishments and goals.

Communication Strategies

Effective communication is crucial in networking. To be a good communicator, you must be able to
listen actively, speak clearly and express your ideas persuasively. Use positive body language such
as eye contact, smiling or nodding to show you are engaged. Ask open-ended questions to
encourage conversation and show you are interested in their views. Respond thoughtfully to what
they say, and provide examples that highlight your skills or experience. Finally, follow up promptly
and professionally with a thank you note or email. This will help reinforce the connection you have
made and keep the conversation going.

Networking is a valuable tool for developing a successful career. By adopting the right attitude,
approach and communication strategies, you can build a network of contacts that can be a source
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of support, advice, and career opportunities. Just remember that networking is not about the
number of contacts you make, but the quality of the connections you build.

Agenda

Networking

e The action or process of interacting with others to exchange information and develop
professional or social contacts, especially to further one's career.

e "Good networking can help you discover new career opportunities and develop valuable
relationships.”

Thrive

e To grow or develop well, or to be successful, especially in a particular environment or
activity.
e "Ifyouwant to thrive in your career, you need to constantly learn and develop new skills."

Genuine

e Sincere and honest, without pretending.
e "Inorder to build meaningful relationships, you need to show genuine interest in the other
person.”

Elevator Pitch

e Abrief, persuasive speech that you can use to spark interest in what you or your
organization does.

e '"Before attending a networking event, make sure you have a well-prepared elevator pitch
to introduce yourself."

Persuasively

e Inaway thatis convincing and able to persuade others to take a certain action or accept a
point of view.

e "When communicating with others, it is important to express your ideas persuasively to
get your point across."

Body Language
e The gestures, movements, and posture by which people communicate with others.
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e "Positive body language, such as making eye contact and smiling, can help improve your
communication during networking."

Open-ended Questions

e Questions that allow for a variety of extended responses and encourage conversation.
e "Asking open-ended questions can help you engage in deeper conversations and learn
more about the other person.”

Reinforce

e Strengthen or support, especially with additional personnel or material.
e "Following up promptly with a thank you note or email can help reinforce the connection
you made during your networking conversation."

Valuable

e Worth alot of money, or useful or important.
e "Building a network of valuable contacts can help you develop your career and achieve
your goals."

Two-way Street

e Asituation or relationship involving mutual benefits or obligations.
e "Networkingis a two-way street, meaning that you should be willing to offer help and
support to others as well as seeking it for yourself."

Discussion

1. How do you maintain a genuine interest in others when networking, especially when you might
be tempted to focus solely on what they can do for you?

2. Canyou share a personal experience where effective networking led to a significant opportunity
or breakthrough in your career? What attitude, approach, and communication strategies did you
use?

3. What challenges have you faced in building meaningful relationships through networking, and
how have you overcome them? Have you had to adjust your attitude or approach?
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